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Local Service Category: Health Insurance Premium and Cost Sharing Assistance 
Amount Available: To be determined 
Budget Requirements or 
Restrictions (TRG 
Only): 

Contractor must spend no more than 20% of funds on disbursement 
transactions.  The remaining 80% of funds must be expended on the actual 
cost of the payment(s) disbursed.  ADAP dispensing fees are not allowable 
under this service category. 

Local Service Category 
Definition: 

Health Insurance Premium and Cost Sharing Assistance: The Health 
Insurance Premium and Cost Sharing Assistance service category is 
intended to help HIV positive individuals continue medical care without 
gaps in health insurance coverage or disruption of treatment. A program of 
financial assistance for the payment of health insurance premiums and  co-
pays, co-insurance and deductibles to enable eligible individuals with HIV 
disease to utilize their existing third party or public assistance (e.g. 
Medicare) medical insurance.   

Co-Payment: A cost-sharing requirement that requires the insured to pay a 
specific dollar amount for each unit of service.  

Co-Insurance: A cost-sharing requirement that requires the insured to pay a 
percentage of costs for covered services/prescription 

Deductible: A cost-sharing requirement that requires the insured pay a 
certain amount for health care or prescription, before the prescription drug 
plan or other insurance begins to pay.   

Premium: The amount paid by the insured to an insurance company to 
obtain or maintain and insurance policy.  

Advance Premium Tax Credit (APTC) Tax Liability:  Tax liability 
associated with the APTC reconciliation; reimbursement cap of 50% of the 
tax due up to a maximum of $500. 

Target Population (age, 
gender, geographic, 
race, ethnicity, etc.): 

All Ryan White eligible clients with 3rd party insurance coverage 
(COBRA, private policies, Qualified Health Plans, CHIP, Medicaid, 
Medicare and Medicare Supplemental plans) within the Houston HSDA.   

Services to be Provided: Contractor may provide assistance with: 
• Insurance premiums,  
• And deductibles, co-insurance and/or co-payments.  

Service Unit Definition 
(TRG Only): 

A unit of service will consist of payment of health insurance premiums, co-
payments, co-insurance, deductible, or a combination.  

Financial Eligibility:  Affordable Care Act (ACA) Marketplace Plans:  100-400% of federal 
poverty guidelines.  All other insurance plans at or below 400% of federal 
poverty guidelines.   

Exception: Clients who were enrolled prior to November 1, 2015 will 
maintain their eligibility in subsequent plan years even if below 100% or 
between 400-500% of federal poverty guidelines. 

Client Eligibility: 
 
 

HIV positive resident of HSDA, and have insurance or be eligible (within 
local financial eligibility guidelines) to purchase a Qualified Health Plan 
through the Marketplace. 
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Agency Requirements 
(TRG Only): 

Agency must: 
• Provide a comprehensive financial intake/application to determine 

client eligibility for this program to insure that these funds are used as 
a last resort in order for the client to utilize his/her existing insurance 
or be eligible to purchase a qualified health plan through the 
Marketplace. 

• Clients will not be put on wait lists nor will Health Insurance Premium 
and Cost Sharing Assistance services be postponed or denied due to 
funding without notifying the Administrative Agency.   

• Conduct marketing in-services with Houston area HIV/AIDS service 
providers to inform them of this program and how the client referral 
and enrollment processes function.  

• Establish formal written agreements with all Houston HSDA Ryan 
White-funded (Part A, B, C, D) primary care, mental health and 
substance abuse provider agencies to enable clients of these agencies 
to enroll in Health Insurance assistance at his/her primary care, mental 
health or substance abuse provider site.  (i.e. No need for client to 
physically present to Health Insurance provider.)   

• Utilizes the RW Planning Council-approved prioritization of cost 
sharing assistance when limited funds warrant it (premiums take 
precedence). 
o Priority Ranking of Requests (in descending order): 

 HIV medication co-pays and deductibles (medications on 
the Texas ADAP formulary) 

 Non-HIV medication co-pays and deductibles  
 Co-payments for provider visits (eg. physician visit and/or 

lab copayments) 
 Medicare Part D (Rx) premiums 
 APTC Tax Liability 
 Out of Network out-of-pocket expenses 

• Utilizes the RW Planning Council –approved consumer out-of-pocket 
methodology. 

Special Requirements 
(TRG Only): 

Must comply with the Houston EMA/HSDA Standards of Care and, 
pending the most current DSHS guidance, client must: 
• Purchase Silver Level Plan with formulary equivalency 
• Take advance premium credit 
• No assistance for Out of Network out-of-pocket expenses without 

prior approval of the Administrative Agent.  
Must comply with DSHS Interim Guidance.  Must comply with updated 
guidance from DSHS.  Must comply with the Eastern HASA HIP Policy 
and Procedure. 
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FY 2017 RWPC “How to Best Meet the Need” Decision Process 

Step in Process: Council   
Date:  06/09/2016 

Recommendations: Approved:  Y:_____  No: ______ 
Approved With Changes:______ 

If approved with changes list 
changes below: 

1. 

2. 

3. 

Step in Process: Steering Committee  
 Date:  06/02/2016 

Recommendations: Approved:  Y:_____  No: ______ 
Approved With Changes:______ 

If approved with changes list 
changes below: 

1. 

2. 

3. 

Step in Process: Quality Improvement Committee  
Date:  05/19/2016 

Recommendations: Approved:  Y:_____  No: ______ 
Approved With Changes:______ 

If approved with changes list 
changes below: 

1.  

2. 

3. 

Step in Process: HTBMTN Workgroup #2  
Date: 04/26/2016 

Recommendations: Financial Eligibility:    

1.  

2. 

3. 
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FY 2016 Houston EMA/HSDA Ryan White Part A/MAI Service Definition 

Health Insurance Co-Payments and Co-Insurance Assistance 
(Revision Date: 5/21/15) 

HRSA Service Category 
Title:  

Health Insurance Premium and Cost Sharing Assistance 

Local Service Category 
Title: 

Health Insurance Co-Payments and Co-Insurance 

Budget Type: Hybrid Fee for Service 

Budget Requirements or 
Restrictions: 

 

Agency must spend no more than 20% of funds on disbursement 
transactions.  The remaining 80% of funds must be expended on 
the actual cost of the payment(s) disbursed. 

HRSA Service Category 
Definition: 

Health Insurance Premium & Cost Sharing Assistance is the 
provision of financial assistance for eligible individuals living 
with HIV to maintain a continuity of health insurance or to 
receive medical benefits under a health insurance program. This 
includes premium payments, risk pools, co-payments, and 
deductibles. 

Local Service Category 
Definition: 

A program of financial assistance for the payment of health 
insurance premiums, deductibles, co-insurance, co-payments and 
tax liability payments associated with Advance Premium Tax 
Credit (APTC) reconciliation to enable eligible individuals with 
HIV disease to utilize their existing third party or public 
assistance (e.g. Medicare) medical insurance.     

Co-Payment: A cost-sharing requirement that requires the insured 
to pay a specific dollar amount for each unit of service.  

Co-Insurance: A cost-sharing requirement that requires the 
insured to pay a percentage of costs for covered 
services/prescription 

Deductible: A cost-sharing requirement that requires the insured 
to pay a certain amount for health care or prescription, before the 
prescription drug plan or other insurance begins to pay.   

Premium: The amount paid by the insured to an insurance 
company to obtain or maintain and insurance policy. 

APTC Tax Liability: The difference paid on a tax return if the 
advance credit payments that were paid to a health care provider 
were more than the actual eligible credit. 

Target Population (age, 
gender, geographic, race, 

All Ryan White eligible clients with 3rd party insurance coverage 
(COBRA, private policies, Qualified Health Plans, CHIP, 
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ethnicity, etc.): Medicaid, Medicare and Medicare Supplemental) within the 
Houston EMA. 

Services to be Provided: Provision of financial assistance with premiums, deductibles, co-
insurance, and co-payments. Also includes tax liability payments 
associated with APTC reconciliation up to 50% of liability with a 
$500 maximum. 

Service Unit 
Definition(s): 

(RWGA only) 

1 unit of service = A payment of a premium, deductible, co-
insurance, co-payment or tax liability associated with APTC 
reconciliation for an HIV-infected person with insurance 
coverage. 

Financial Eligibility: Refer to the RWPC’s approved Financial Eligibility for Houston 
EMA Services. 

Client Eligibility: HIV-infected individuals residing in the Houston EMA meeting 
financial eligibility requirements and have insurance or be eligible 
to purchase a Qualified Health Plan through the Marketplace. 

Agency Requirements: Agency must: 
• Provide a comprehensive financial intake/application to 

determine client eligibility for this program to insure that these 
funds are used as a last resort in order for the client to utilize 
his/her existing insurance or be eligible to purchase a qualified 
health plan through the Marketplace. 

• Ensure that assistance provided to clients does not duplicate 
services already being provided through Ryan White Part B or 
State Services.  The process for ensuring this requirement 
must be fully documented. 

• Have mechanisms to vigorously pursue any excess premium 
tax credit a client receives from the IRS upon submission of 
the client’s tax return for those clients that receive financial 
assistance for eligible out of pocket costs associated with the 
purchase and use of Qualified Health Plans obtained through 
the Marketplace. 

• Conduct marketing with Houston area HIV/AIDS service 
providers to inform such entities of this program and how the 
client referral and enrollment processes function.  Marketing 
efforts must be documented and are subject to review by 
RWGA. 

• Clients will not be put on wait lists nor will Health Insurance 
Premium and Cost Sharing Assistance services be postponed 
or denied without notifying the Administrative Agency.   

• Establish formal written agreements with all Houston HSDA 
Ryan White-funded (Part A, B, C, D) primary care, mental 
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health and substance abuse provider agencies to enable clients 
of these agencies to enroll in Health Insurance assistance at 
his/her primary care, mental health or substance abuse 
provider site.  (i.e. No need for client to physically present to 
Health Insurance provider.)   

• Utilize RWGA approved prioritization of cost sharing 
assistance, when limited funds warrant it. 

• Utilize consumer out-of-pocket methodology approved by 
RWGA. 

Staff Requirements: None 

Special Requirements: Agency must: 

• Comply with the Houston EMA/HSDA Standards of Care and 
Health Insurance Assistance service category program 
policies. 
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FY 2016 RWPC “How to Best Meet the Need” Decision Process 

Step in Process: Council   
Date:  06/09/2016 

Recommendations: Approved:  Y:_____  No: ______ 
Approved With Changes:______ 

If approved with changes list 
changes below: 

1. 

2. 

3. 

Step in Process: Steering Committee  
 Date:  06/02/2016 

Recommendations: Approved:  Y:_____  No: ______ 
Approved With Changes:______ 

If approved with changes list 
changes below: 

1. 

2. 

3. 

Step in Process: Quality Improvement Committee  
Date:  05/19/2016 

Recommendations: Approved:  Y:_____  No: ______ 
Approved With Changes:______ 

If approved with changes list 
changes below: 

1.  

2. 

3. 

Step in Process: HTBMTN Workgroup  
Date: 04/26/2016 

Recommendations: Financial Eligibility:    

1.  

2. 

3. 
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www.medscape.com

October 09, 2015

SAN DIEGO — Low-income HIV patients who transitioned to Affordable Care Act health plans in Virginia, a state that did not

expand Medicaid, had better outcomes and were more likely to attain viral suppression than their peers who continued to

receive medications through the state's AIDS Drug Assistance Program, according to a new study.

This finding is important for public health because the more viral suppression, the fewer transmissions, said Kathleen

McManus, MD, from the division of infectious diseases and international health at the University of Virginia in Charlottesville.

"We also found that the relationship is a dose-related response," she said during a news conference here at IDWeek 2015.

"If someone enrolled in Affordable Care in January, they were more likely to achieve virologic suppression than if they

enrolled by April or June."

Many low-income patients with HIV face obstacles to getting care. Some fall through the cracks because they earn too much

to get Medicaid coverage, but not enough to pay for insurance and medications.

Before the Affordable Care Act, the Virginia AIDS Drug Assistance Program provided antiretroviral therapy to the uninsured

and underinsured living with HIV, typically through HIV clinics funded by the Ryan White Program. When Affordable Care

was introduced, the AIDS Drug Assistance Program helped eligible patients sign up for a plan and paid for the premiums,

deductibles, and medication copays.

Dr McManus and her team assessed data collected by the Virginia Department of Health from January 1, 2013 to

December 31, 2014. They identified 3933 HIV-infected adults enrolled in the state AIDS Drug Assistance Program before

July 1, 2013 who were eligible for Affordable Care. Of these, 47.1% enrolled in the insurance plans.

Decision to Enroll

The decision to enroll was affected by many factors, including age, sex, where patients got their care, and the amount of tax

credits received.

Patients 25 to 44 years of age were less likely to enroll than those 18 to 24 years or those older than 44 years. In addition,

"patients with AIDS were less likely to enroll than patients with HIV, and women were more likely to enroll than men," Dr

McManus reported.

Viral suppression, the most important HIV clinical outcome, was achieved by more patients enrolled in Affordable Care than

in the drug assistance program (85.5% vs 78.7%).

This study provides yet more evidence that having insurance improves outcomes for people with chronic diseases, said Dr

McManus.

Affordable Care provides more comprehensive care for the same amount of money, or less, and patients might have done

better because they had access to medications and treatments beyond HIV-specific drugs, she explained.

The Ryan White program, which works with cities, states, and local community-based organizations to provide HIV-related

services, gives patients "access to HIV care, but that doesn't always mean that someone can get their primary care, their

diabetes care, or their colonoscopy," she pointed out.

And, because HIV medications are so expensive, providing insurance is more cost-effective than paying for the medications

directly, said Dr McManus. Before Affordable Care, Virginia's AIDS Drug Assistance Program often had a waitlist.

The association should continue to be tracked over time, say the researchers, as more people living with HIV remain on

insurance for longer periods of time.

Marcia Frellick

http://www.medscape.com/viewarticle/852470_print
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The Program or the Patients?

The better virologic outcomes achieved by the patients who enrolled in insurance plans might be a function of the kinds of

patients who chose to enroll in an insurance plan, rather than an advantage of the plans themselves, said Loren Miller, MD,

from the University of California at Los Angeles.

"For example, more motivated patients with better health-seeking behavior might have chosen insurance plans," Dr Miller

told Medscape Medical News.

Regardless, it is very reassuring that clinical outcomes do not worsen in patients transitioning from drug programs to

insurance plans. "In fact, outcomes may be better for those who chose the insurance plans," he said.

These findings could trigger a reassessment of the way AIDS Drug Assistance Program funds are spent, and inspire

expanded choices to maximize clinical outcomes for HIV-infected patients, he added.

Dr McManus and Dr Smith have disclosed no relevant financial relationships.

IDWeek 2015: Abstract 728. Presented October 9, 2015.

Medscape Medical News © 2015  WebMD, LLC

Send comments and news tips to news@medscape.net.

Cite this article: HIV Patients Do Better With Insurance Than Drug Assistance. Medscape. Oct 09, 2015.

This website uses cookies to deliver its services as described in our Cookie Policy. By using this website, you agree to the use of
cookies.
close
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HealthPayerIntelligence

(http://healthpayerintelligence.com/)

By Vera Gruessner (http://healthpayerintelligence.com/about-us) on January 21, 2016

How One Health Payer Partnership

Reduced Hospitalizations

The high costs within the healthcare industry are often associated with managing the health of
patients living with chronic medical conditions. At the J.P. Morgan’s Healthcare Conference in
early  January,  James L.  Madara (http://healthpayerintelligence.com/news/cms-ama-delve-
into-past-and-future-of-healthcare-market),  the  Executive  Vice  President  of  the  American
Medical Association, provided his opinion on how chronic medical conditions have been a major
driver of healthcare costs around the nation.

“I have to say, when one thinks of the evolving healthcare market,
technology,  digital  revolution,  biomedical  advances,  and  precision
medicine  are  some  of  the  things  that  come  to  mind,  but  we
sometimes lose track that the overarching driver that will dictate the
direction of innovation is the shifting nature of disease burden itself,”
Madara said at the conference.

“This driver, as many of you know, has radically changed. I have to
say, it’s changed in a way that’s kind of crept up on us.
It’s changed from acute disease to chronic disease, but
much of our healthcare structure is still tilted toward this
old paradigm of acute disease.”

“The CDC estimates that more than 80 percent of our
three trillion dollar annual healthcare spending is related

http://healthpayerintelligence.com/news/hiv-aids-patients-struggle-with-high-healthcare-costs
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(http://healthpayerintelligence.com

/news/how-one-health-payer-

partnership-reduced-hospitalizations)

25% of Texans Lack Knowledge

about Health Insurance Plans

(http://healthpayerintelligence.com

/news/25-of-texans-lack-knowledge-

about-health-insurance-plans)

Medicaid Coverage Expansion

Boosts Healthcare Access in Flint

(http://healthpayerintelligence.com

/news/medicaid-coverage-expansion-

boosts-healthcare-access-in-flint)

Price Transparency May Lower $27

Billion in Healthcare

(http://healthpayerintelligence.com

/news/price-transparency-may-lower-

27-billion-in-healthcare)

Open Enrollment Dates Announced

for Health Insurance Exchange

(http://healthpayerintelligence.com

/news/open-enrollment-dates-

announced-for-health-insurance-

exchange)

to  chronic  disease.  So  currently,  when we talk  about
chronic disease, we’re talking about 2.5 trillion dollars.”

“Science also indicates that  we’ll  probably have more
and more  chronic  disease.  We’re  less  good at  cures
than  we  would  like  to  be,  but  not  bad  at  taking
previously  acute,  fatal  disease  and  converting  it  to  a
chronic, manageable condition.”

To hear more about how chronic medical conditions – in
particular  HIV and AIDS – is  driving healthcare costs
and posing financial obstacles for those living with the
disease,  HealthPayerIntelligence.com  spoke  with
Michael Kaplan, President and CEO of AIDS United.

AIDS  United  has  joined  its  efforts  with  Partners  for
Better  Care  (http://healthpayerintelligence.com
/news/key-steps-toward-affordable-health-
insurance-platforms), which aims to reduce healthcare
costs  and  make  medical  care  more  affordable  and
accessible  for  American  citizens.  When  asked  why
AIDS United chose to join the Partners for Better Care
organization,  Kaplan  answered,  “The  quick  answer  is
due to a perfect alignment of interest.”

High  healthcare  costs:  Few  HIV  cases  receive
proper treatment

“To go into more detail and
a  little  background,  I’ve
been  living  with  HIV  since
1992  and  working  in  this
field and we have seen an
immense  amount  of
progress  particularly  in  the
last five years. We now are
in a place of understanding,

whether you ask the NIH or the CDC, we have all the tools to end the HIV epidemic. It’s possible
but the challenge is getting there,” he continued.

“The challenge is that while we know today that treatment can extend the life of a person infected
to almost  that  of  the uninfected and we know today that  a person on treatment  and virally-
suppressed is almost impossible to transmit HIV to another person, the reality today in the US is
that less than one-third of the 1.2 million Americans living with HIV are on treatment and virally-
suppressed,” Kaplan explained.

“All  of  that  has  to  do  with  access  issues.  It  has  to  do  with  affordability,  transparency  and
everything from dignified and culturally-competent care to knowing what drugs are covered in the
formulary. I will mention that the perfect alignment of interest is why we got involved with Partners

http://healthpayerintelligence.com/news/hiv-aids-patients-struggle-with-high-healthcare-costs
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for Better Care.”

The financial impediments affecting AIDS/HIV patients

When asked to describe some financial and insurance-based challenges that affect people living
with AIDS and HIV, Kaplan responded, “Historically with the epidemic, we spent in the United
States for about a decade or two dealing with insurance companies pushing most people living
with HIV off of private insurance.”

“Up until 2014, the only way a person with HIV could be ensured is either an employer-based
plan  or,  if  you  were  unemployed,  hope  that  you  were  impoverished  enough  to  qualify  for
Medicaid,” he clarified. “Now with the new health reforms and the Affordable Care Act, clearly,
health plans can no longer discriminate based on pre-existing conditions, but we still have some
behavioral problems happening on the part of the insurance industry.”

“While the Affordable Care Act guarantees me the right to now get insurance in a full market
whether or not employed and while my HIV status is at poverty, I don’t have to have AIDS to get
Medicaid, I can simply get it because I’m impoverished.”

“The challenges that are existing now are a few. One is we’ve seen through the exchanges a real
lack of transparency meaning that the network of providers are often not only inadequate but
inadequately  documented.  You  don’t  know if  you  really  have  the  providers  you  need  if  you
purchased an insurance plan.”

“We actually see that even more so through the formularies for drugs. This year got better but in
the first year of buying plans on the exchange, if you were trying to figure out if your treatments
were covered, good luck!” Kaplan exclaimed.

“I like to think I’m fairly educated. I’ve run nonprofits for a long time and I’ve led organizations – I
spent an hour and a half the first year of the exchanges with a representative from one of the
health plans and she couldn’t figure out if my HIV drugs were covered or not,” he claimed. “If the
insurance providers can’t, thinking that beneficiaries can is a joke.”

“We’re getting better on the transparency of formularies but it’s not where it needs to be. The
other issue that happened is that in most states, HIV drugs have been moved up to specialty
tiers. In many states, this also means a higher co-pay or a higher coinsurance than many people
experienced before.”

“We have seen some successful winds. For example, in Florida, there was threat of legal action
that got the insurers to move some of the HIV drugs – particularly those that were not as new –
off of the specialty tiers. But we’re still seeing in the bulk of states, the bulk of HIV medicines
being placed on the highest tier with the highest co-pay and the highest co-insurance.”

“Many people who used to have access to treatment through drug purchase programs under
Ryan White have been moved into private insurance plans and, all of a sudden, found out they
had even bigger expenditures than they ever expected,” he positioned.

“Again, the transparency of formularies and the treatment of HIV drugs and Hepatitis drugs are
some of  the  financial  challenges that  many are  experiencing,”  Kaplan  explained.  “The  other
financial  challenge,  quite  frankly,  is  that  in  the  US  we  have  very  different  HIV  epidemics

http://healthpayerintelligence.com/news/hiv-aids-patients-struggle-with-high-healthcare-costs
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depending where you live. In Massachusetts, New York, and California, we have seen a gradual
decrease in new infections. In Louisiana, Texas, and many of the southern states, we’re seeing a
continued increase.”

“Yet, where HIV aligns with poverty, it is the states where many are having the greatest increases
that refuse to do Medicaid expansion for their poorest citizens and, so, that financial factor comes
in as well,” Kaplan concludes.

Solutions health payers could take

When asked what steps health payers should take to improve transparency, health literacy and
educate consumers on their health plan coverage options, Kaplan mentioned, “I would say that
the most important part is engaging in a dialogue. I remember not too long ago, there was a new
head of Pharma and payers were creating a dialogue.”

“The one thing missing was the patient voice,” he relayed. “While health payers are engaging
with Pharma, there needs to be a 3-way dialogue. It should not be just the providers and payment
process reps like private insurers but the 3rd voice needs to be the patient and consumers who
tend get the short end of the stick.”

“The other part of the solution is purely about due diligence and making documentation clear
including what’s in a formulary and who’s in the plan’s provider network,” he stated.

Federal regulations for minimizing out-of-pocket healthcare costs

In reference to a question about any regulations the federal government could adopt to minimize
the patient  costs  of  prescription drugs and other  out-of-pocket  expenses,  Kaplan responded,
“There  has  been legislation  and  policy  introduced in  several  states  that  have  put  a  cap  on
co-pays and coinsurance. Bravo for those states but this is not a national solution.”

“It  really  is  luck  of  the  draw  for  the  states,”  he  continued.  “There  has  not  been  adequate
legislation  introduced  and  whatever  has  been  introduced  hasn’t  passed  in  the  federal
government.”

“There  needs  to  be  a  stronger  enforcement  of  nondiscriminatory  policies  found  within  the
Affordable  Care  Act,”  Kaplan  mentioned.  “There  should  be  no  discrimination  among  the
diseased.  The other  broader  area is  that  the Obama administration should  allow states that
haven’t expanded Medicaid to allow even those states to get the three full years of full Medicaid
expansion if they choose to pursue the funding in the future.”

The Ryan White HIV/AIDS program

When asked about his perspective on the Ryan White HIV/AIDS program and how it has helped
people living with the disease, Kaplan answered, “The Ryan White Care Program started in the
1990s because private insurance pushed people off of their plans.”

“Healthcare providers also refused to take care of us," he continued. “It may have been due to
fear  or  homophobia.  Doctors  were  terrified  of  people  living  with  HIV.  The  Ryan White  Care
program is  now at  about  $2.6 billion.  Historically,  up  until  2014,  there really  were few other
choices for poor people to get HIV treatment.”

http://healthpayerintelligence.com/news/hiv-aids-patients-struggle-with-high-healthcare-costs
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“The AIDS drug assistance program helps provide $800 to $900 million to ensure people can
afford HIV drugs. Recently, we’ve been able to successfully move people off of this program onto
Medicaid or help them buy insurance through the exchange. It’s vital to provide comprehensive
care.”

“The Ryan White program continues to be critical for several reasons,” he clarified. “It  covers
supportive  services  to  help  people  remain  engaged  and  in  treatment.  Some top  barriers  of
ensuring HIV treatment is lack of transportation, stable housing, and lack of providers. However,
all of these issues are tackled through the Ryan White program.”

“In  states  that  haven’t  expanded  their  Medicaid  programs,  the  Ryan  White  program  helps
purchase insurance for low-income people living with HIV or AIDS,” he mentioned. “The best
study area is to pair the Ryan White program with health reform. Massachusetts did its own
version  of  health  reform  earlier  on  and  is  seeing  better  results  for  patients  with  AIDS.
Massachusetts saw a steep decrease in new infections than in any other state.”

“It’s beneficial to repair the Ryan White program to supplement health reform,” he concluded.
“The dream is to move all states to full health reform and pair it with the Ryan White program.”

Tagged Revenue Cycle Management (http://healthpayerintelligence.com/tag/Revenue-Cycle-Management), Medicaid

Payments (http://healthpayerintelligence.com/tag/Medicaid-Payments), Health Insurance Exchange

(http://healthpayerintelligence.com/tag/Health-Insurance-Exchange)

http://healthpayerintelligence.com/news/hiv-aids-patients-struggle-with-high-healthcare-costs
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Marketplace Health Plan Options for People with HIV 
Under the ACA: An approach to more comprehensive cost 
assessment 

The Affordable Care Act (ACA) has expanded access to health coverage for millions of individuals, including 

people with HIV.1  One key expansion is the availability of new private insurance coverage through health 

insurance marketplaces in every state. As individuals shop for private insurance coverage in the marketplace, 

multiple factors go into selecting a health plan. While these factors include clinical considerations, the cost of 

coverage, particularly that relating to premiums, is driving much of consumer decision-making. For people 

with HIV, cost considerations take on added importance given their reliance on expensive antiretroviral 

prescription medications and the fact that cost may present a barrier to maintaining health coverage, which 

could adversely affect their health. Assessing premiums alone, however, may not provide an accurate measure 

of plan affordability and enrollees may find that they face unexpected or higher costs if premiums are used to 

guide plan selection in isolation. A more comprehensive assessment of the cost of coverage includes factors 

beyond just premiums, such as deductibles, drug costs, and out-of-pocket (OOP) maximums. Considering 

broader health plan costs is not only important for individuals with HIV but also for third party payers, such as 

the Ryan White HIV/AIDS Program, the nation’s safety net program for HIV care and treatment, which in 

many cases assists lower income clients with costs related to insurance coverage.    

This analysis provides estimates of the costs HIV positive individuals might expect to face when enrolled in 

marketplace health plans and describes the characteristics of plans that might offer the greatest value.  

Altogether, costs in 300 different enrollment scenarios are examined, looking at 5 plans in each of five states 

for two enrollee types across various incomes.  The enrollee types consist of one HIV positive individual with 

well managed HIV disease and no other chronic health needs and one HIV positive individual with significant 

HIV care needs and comorbidities. Costs are examined using two measures:  

1. Expected health costs:  The total costs an HIV positive enrollee would anticipate facing in order to meet 

known drug treatment and care needs within a plan year, along with the cost of premiums.  

2. Total OOP liability: The greatest amount an individual would have to pay out-of-pocket, essentially the 

financial risk, within a given plan year, including both total annual premium amount and the plan’s out-

of-pocket maximum.3  
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Key findings include:  

 If an enrollee or third party payer’s main objective is keeping costs low, assessing premiums alone may not 

be sufficient. The plans with the lowest premiums examined here were not, in most cases, the most cost-

effective plan option based on either of the cost measures used in this analysis. 

 This analysis suggests that enrollees at the lowest income levels, who have the greatest access to cost-sharing 

reduction (CSR) subsidies, could find the lowest expected costs in silver level plans, at least based on the 

scenarios here.  Thus looking at both plan metal level and enrollee income may be helpful in making 

enrollment decisions. However, for those with higher income levels, including those with access to some level 

of subsidies, the metal tier plan offering the best value was highly variable. 

 In looking across the scenarios in this report, those at the lowest income level generally paid a greater share 

of their income towards health care costs compared to those at the highest income level. However, if enrolled 

in the more cost-effective silver level plans, this could be minimized   

 Commonly, silver plans provide the least liability for those at lower incomes while platinum plans provided 

the least liability for those with higher incomes, suggesting the importance of enrolling in a high actuarial 

value plan when limiting financial risk is a goal.  

 Overall, the plan that would offer an enrollee the lowest expected health costs aligned with the plan 

providing the least OOP liability about half the time, enabling enrollees to both minimize expected costs and 

OOP liability. However, when this alignment does not occur, decisions are more complicated and enrollees or 

third party payers must assess the trade-off between reducing overall liability by paying more up front in 

known costs compared with paying less in known costs but having higher liability should unexpected costs 

arise. 

 The plan an enrollee selects has significant consequences for their expected health costs. On average there 

was a $4,054 difference between what an enrollee could expect to pay annually if enrolled in the plan with 

the lowest expected health costs compared to the plan with the highest. There was a $3,914 difference in 

liability between what an enrollee could expect to face annually if enrolled in the plan with the lowest liability 

compared to the plan with the highest, on average.  

 While on average cost those with higher health needs could expect to pay an additional $400 to meet known 

health costs compared to those with lower health needs, this amount ranged substantially at the individual 

level.  For example, the amount of additional spending faced by a high utilizer enrollee (compared to the low 

utilizer enrollee in the same plan) ranged from nothing at all to $1,693.  In 37 scenarios (12% of the time) the 

high utilizer enrollee faced more than $800 in additional expected health costs compared with the low 

utilizer enrollee.  

While it is important for HIV positive enrollees and third party payers, including Ryan White grantees, to 

include other considerations in plan selection (such as whether drug regimens are covered -and at what level 

and with what utilization management requirements- whether specialty providers are in-network, and the role 

of the deductible in plan benefit design), it is reasonable to expect costs considerations to continue to drive 

some decision making. Overall, this analysis suggests that there is significant importance in making more 

comprehensive assessments of costs, beyond that of premiums alone, when making enrollment decisions.  
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The Affordable Care Act (ACA) has expanded access to health insurance coverage for millions of individuals, 

including people with HIV.  One key expansion is the availability of new private insurance coverage through 

health insurance marketplaces in every state. Marketplaces offer a choice of different health plans, certifying 

plans that participate and providing information to help consumers better understand their options.  

As individuals shop for private insurance coverage in the marketplace, multiple factors go into selecting a 

health plan. While these factors include clinical considerations, such as whether a certain provider is in-

network or a particular drug is covered, the cost of coverage, particularly that relating to premiums, appears to 

be a significant driver of consumer decision-making. Indeed, according to a recent poll, nearly 40% of those 

shopping for an individual plan in 2015 (both on and off the marketplace) cited the cost of monthly premiums 

as an extremely important factor in their plan selection.  In addition, data released by HHS indicate that most 

consumers across the country enrolling in marketplace plans selected the lowest or second lowest premium 

silver plan. ,    

For people with HIV, out-of-pocket (OOP) cost considerations take on added importance given their reliance 

on expensive antiretroviral prescription medications and the fact that cost may present a barrier to maintaining 

health coverage, which could adversely affect their health.  In particular, given that adherence is negatively 

associated with increases in cost-sharing, understanding the full range of potential costs an enrollee might face 

before selecting a plan is critical.  An additional reason assessing plan costs is especially important for this 

population is that many people with HIV live on relatively low incomes with an estimated 44% of those in HIV 

care living at or below the poverty line, a rate even higher among Ryan White clients. ,  However, the cost of 

premiums alone may not provide an accurate measure of plan affordability and enrollees may find that they 

face unexpected or higher costs if premiums are used to guide plan selection in isolation.  A more 

comprehensive assessment of the cost of coverage includes factors beyond just premiums, such as deductibles, 

drug costs, and out-of-pocket maximums. Considering these costs is not only important for people with HIV 

but also for third party payers, such as the Ryan White HIV/AIDS Program (Ryan White),  the nation’s safety 

net program for HIV care and treatment which in many cases  assists low income HIV positive clients with 

the costs related to insurance coverage in the marketplace.  As such, limited Ryan White Program dollars 

could stretch further to assist clients if costs are more fully accounted for.   

This analysis provides estimates of the costs HIV positive enrollees might expect to face when enrolled in 

marketplace health plans and describes the characteristics of plans that might offer the greatest value. 

Altogether, costs in 300 different enrollment scenarios are examined, looking at 5 plans in each of five states 

for two enrollee types across various incomes.  The enrollee types consist of one HIV positive individual with 

well managed HIV disease and no other chronic health needs and one HIV positive individual with significant 

HIV care needs and comorbidities. Costs are examined using two measures:   

1) Expected health costs:  Defined as the total costs (total annual premium amount and other cost-sharing 

such as co-payments and co-insurance) an HIV positive enrollee would anticipate facing in order to 

meet known drug treatment and care needs within a plan year, assuming all costs are incurred in-

network. This measure assumes no care or treatment is accessed beyond these anticipated costs.  
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2) Total OOP liability: Defined as the greatest amount an individual would have to pay out-of-pocket, 

essentially the financial risk, within a given plan year, including both total annual premium amount and 

the plan’s out-of-pocket maximum.  This measure also assumes all costs are incurred in-network. This 

cost-estimate provides a worst-case scenario in terms of possible health costs. 

The first part of this analysis looks at all 300 scenarios, providing an overall range of what expected costs might 

look like for HIV positive enrollees selecting low premium marketplace plans. Expected costs are examined by 

income, state, plan metal level and by enrollee health status. Second, average overall liability in plans across 

the data set is examined by income, state and metal level. Third, this analysis looks at which plans might offer 

the best value based on the two cost-measures assessed here. Finally, the analysis identifies whether and when 

enrollees are able to find a plan that offers both low costs and low liability.  

As of June 2015, nearly 10 million individuals have enrolled in and paid premiums for health plans through the 

marketplaces.   While data on the number of HIV positive individuals who have enrolled in health plans are 

not available, as of December 2014, nearly 50,000 Ryan White clients have received assistance with ACA era 

private insurance costs.  ACA compliant individual plans are grouped into four tiers or categories named after 

different metals: bronze, silver, gold, and platinum, with the value of the metal aligning with the generosity of 

plan benefits (or their actuarial value) so that platinum level plans offer the most generous benefits, on 

average, and bronze plans offer the least generous benefits, on average. Actuarial value is the share of costs a 

plan will cover for a typical population with average healthcare utilization. The actuarial value associated with 

each metal tier is defined in the ACA and described below (See Table 1).  

As a result of the more robust coverage, platinum plans tend to have the most expensive premiums but the 

least out-of-pocket costs while bronze level plans typically have the least costly premiums but highest out-of-

pocket costs.  Gold and silver plans fall in between, accordingly. In addition, the ACA provides subsidized 

coverage for marketplace enrollees with low and moderate incomes through both reduced premiums and cost 

sharing reduction (CSR) subsidies. While reduced premiums, subsided through premium tax credits, are 

available to marketplace enrollees with incomes between 100% and 400% of the federal poverty level (FPL) 

enrolling in a health plan of any metal tier, CSR subsidies are available only to those with incomes between 

100% and 250% FPL who enroll in silver plans. Both types of subsidies become increasingly generous as 

income levels decrease. Premium tax credits lower the cost of the monthly premium. CSRs increase average 

generosity (or actuarial value) of  health plans by decreasing other types of cost-sharing (e.g. deductibles, out-

of-pocket maximums, co-payments, and co-insurance). Table 2 depicts the adjusted actuarial value in silver 

level plans for individuals eligible for CSRs.  
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Federal data released regarding both the first and second open-enrollment periods suggest that most enrollees 

are selecting silver plans.   That CSRs are only available to low income individuals in silver plans could be one 

reason for this trend; as of March 2015, 57% of all marketplace enrollees were receiving CSRs.  In addition, as 

a result of CSR access being limited to those enrolling in silver plans, during the first open-enrollment period in 

particular, some grantees and sub-grantees of the Ryan White Programs offering premium assistance required 

participating clients to enroll in silver plans.  In other cases however, individuals and Ryan White Programs 

have assumed that platinum level plans will provide the greatest value and targeted enrollment activities into 

these plans. Whether and for whom silver and platinum plans provide the greatest value for people with HIV 

and Ryan White Programs remains a question that is explored in this analysis.  

This analysis projects out-of-pocket costs associated with expected health care usage and total OOP liability, for 

two types of hypothetical HIV positive enrollees with differing medical needs at a range of income levels in 

various locations across the United States. To assess expected health costs the amount, duration, and scope of 

benefits expected to be used within a plan year was estimated and then measured against the cost to access 

those services and treatments under various plan benefit designs. Total OOP liability was also estimated and 

defined to include the plan’s out-of-pocket maximum along with the total annual premium amount (the 

monthly premium x 12). 

The two hypothetical HIV positive enrollees included in this analysis are a low utilizer enrollee, defined as an 

enrollee that does not have chronic health needs beyond HIV care and treatment (and has their HIV well 

controlled) and a high utilizer enrollee, defined as an enrollee with more frequent HIV care needs and a high 

level of medical need beyond HIV (including diabetes, hypertension, hyperlipidemia, and depression). Both 

enrollee profiles and associated care and treatment needs were developed in consultation with national HIV 

experts and in accordance with the U.S. Department of Health and Human Services National HIV Treatment 

Guidelines.   Costs associated with care and treatment are examined for both enrollee types in plans from the 

most populous zip codes in 5 urban centers heavily burdened by the HIV epidemic (Los Angeles, CA; Dallas, 

TX; Miami, FL; Atlanta, GA, and New York City, NY) at six income points that trigger different levels of federal 

subsidies through the marketplaces (ranging from $16,500 T0 $50,000 annually). Costs for each enrollee are 

examined across five 2015 marketplace plans in each region: the silver plans with the lowest and second 

lowest-premium and the lowest premium plans from the other metal tiers (platinum, gold, and bronze). This 

sample of plans allows us to examine the plans enrollees most commonly select (the two lowest premium silver 

plans) against the low premium plans from the other metal tiers. In sum, 300 plan scenarios are examined for 

60 enrollee scenarios (5 plan offerings for each of 2 enrollee types in 5 states across 6 income levels). (See Table 
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3.) Details about enrollee health profiles and more in-depth methodology can be found in Appendix A and 

Appendix B.  

Findings are limited to the plans observed and trends discussed may not be representative of all markets and 

all health plans. In addition, findings are limited to the individual enrollee profiles constructed. Costs actual 

enrollees can expect to face will vary significantly by individual factors such as age and health care utilization. A 

more detailed discussion of limitations can be found in Appendix B.  

This analysis examines the five plan options available to each of the 60 enrollees (2 enrollee types in 5 states at 

6 income levels) profiled in order to assess which options provide the most affordable coverage based on two 

cost-measures. First though, costs trends looking across the full data set of 300 scenarios are described. 

Observing trends across the full data set provides an overall sense of potential costs in low premium 

marketplace plans for HIV positive enrollees. 

Because the averages in this analysis include enrollment scenarios in plans that provide both poor and good 

relative value to an enrollee, and include enrolling low income enrollees in high metal level coverage (which 

may not be representative of what actually occurs in the marketplace) they potentially obscure the fact that 

average costs in the real world would be considerably lower if enrollees selected cost-effective plans.   

Assessing expected health costs helps in determining the affordability of a health plan based on known care 

and treatment needs. Looking at all 300 scenarios (the 5 plan options available in each of 60 enrollee 

scenarios), expected spending for HIV positive enrollees ranged dramatically, from $508 in a silver plan in 

California for a low utilizer enrollee to $9,816 in a silver plan in Texas for both a low and high utilizer enrollee 

(at the $50,000 and $40,000 income levels). This significant range is driven largely by income of enrollees and 

associated access to cost-sharing subsides (see income section below). While the range was wide, and indeed 

some enrollees had relatively low costs, high levels of expected health costs were common. Across the 300 

scenarios, expected health costs exceeded $5,000 about half of the time (141 scenarios), $6,000 in more than a 

third of all cases (107 scenarios) and $8,000 in 48 scenarios. On 67 occasions, expected health costs were 

significantly lower, below $3,000 including premiums, but never for enrollees above the $25,000 income level.  
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As a result of access to subsidies at the lower levels, income dramatically impacted the expected 

health costs faced by an enrollee. Looking across all plans, the average expected health spending was $2,801 for 

enrollees at the $16,500 income level compared to $6,734 for enrollees at the $50,000 level. While in dollar 

terms enrollees at the lowest income level had on average the lowest expected costs, the share of household 

income consumed by health spending was in fact greater compared to the highest income enrollees. On 

average, for those at lowest income levels, expected health costs consumed 17% of their income, compared to 

13% for those at the $50,000 income level.  (See Table 4.) As mentioned above and demonstrated later, average 

costs by income (and share of income absorbed) could be dramatically lower if enrollees select plans that are 

more cost-effective. The averages displayed here represent all enrollees in the dataset which includes enrollees 

in plans that provide very poor value.  

 

 

In examining average expected cost differences across variables, especially for those factors other than income, 

it is important to remember that averages obscure detail and expected costs an individual might face will differ 

based on income and other factors. Rather examining average costs for variables such as state and metal level, 

are useful for comparison purposes within these categories (e.g. for average costs in gold vs. bronze plans or 

average costs in New York vs. Florida).  

 

Metal Level: Looking across metal levels, average expected health costs for all enrollees (both the high and 

low utilizer profiles in all states and at all income levels) ranged from $4,410 in the Platinum plans to $6,990 in 

the Bronze plans. Expected out-of-pocket costs were similar at the gold and silver level hovering around 

$4,700. (See Table 5)  
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Platinum $4,410 
($1,464-$7,300) 

Gold $4,723  
($1,540- $9,058) 

Silver1 $4,602  
($508-$9,444) 

Silver2 $4,798  
($652-$9,816) 

Bronze $6,990  
($1,728-$9,068) 

*Silver1= silver plan with 1st lowest premiums; Silver2=silver plan with 2nd lowest premiums 

 Looking at costs across states in this analysis, expected health costs were, on average, lowest in 

California (at $3,991) and highest in Georgia (at $6,587) where they were 65% greater. Expected costs in other 

states hovered around $5,000.  (See Table 6).  

(Cost Range)

California 
($508-$8,674) 

New York 
($684-$8,860) 

Florida 
($704-$9,068) 

Georgia 
($1,076-$9,444) 

Texas 
($1,076-$9,816) 

On 124 occasions (or in 41% of the scenarios) a plan’s out-of-pocket maximum was 

hit for both the high and low utilizer. In these cases, expected costs were the same for both enrollee types. In 

the remaining scenarios, costs were always lower for the low utilizer enrollee.  Among these scenarios, the high 

utilizer enrollee’s expected health costs, including premiums, averaged $5,315 (with a range of $668 to $9,816) 

compared to an average of $4,894 (with a range of $508 to $9,816) for the low utilizer. On average, the high 

utilizer enrollee in these scenarios could expect to pay $421 more in expected health costs than the low needs 

enrollee when enrolled in the same plan, but there was significant variation at the individual level. For 

instance, the additional amount of spending the high utilizer enrollee faced (compared to the low utilizer 

enrollee in the same plan) in these scenarios ranged from nothing at all to $1,693. High levels of additional cost 

for the enrollee with greater health needs were not uncommon. On 37 occasions, the high utilizer enrollee faced 

more than $800 in additional expected health costs compared with the low utilizer enrollee in the same plan. 

On 10 occasions, that amount was over $1,000 (occurring at the bronze and silver level and across various 

income levels).  

Looking across states, the difference between the costs a low utilizer and high utilizer would expect to pay was 

the smallest in Georgia because both enrollees hit the out-of-pocket maximum in all scenarios and thus had the 

same costs. The difference in costs was the largest in New York, where on average there was an $841 difference 
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between the costs faced by a high utilizer compared to a low utilizer. Average costs differences in other states 

ranged from $306-$634. The income of an enrollee did not seem to have a great impact on the costs faced by 

low or high utilizing enrollees, especially at the three highest income levels where the average cost difference 

was the same ($467). At the three lowest incomes, the differences in costs between the low and high utilizing 

enrollees ranged from $313-$459, with the smallest differences occurring at the lowest income ranges.  While 

these cost differences were similar across income ranges, their impact would likely be felt most keenly by those 

with limited assets. Looking across metal levels, on average there was the greatest difference in costs between 

high and low utilizers in bronze level plans and the least difference, based on utilization, in platinum coverage. 

Table 7 displays detailed data on the average expected costs for enrollees across the variables used in this data 

set, highlighting the difference between high and low utilizing enrollees. In some cases ranges of expected costs 

found in the data set are also provided. 
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Florida Georgia Texas New York California

Avg Expected 

Costs, All plans

(Range) Platinum Gold Silver1 Silver2 Bronze

$50,000 $6,734

High Utilizer Enrollee $6,654 $8,189 $7,007 $7,477 $5,509

$6,967

($4,224-$9,816) $5,777 $6,241 $7,071 $7,315 $8,432

Low Utilizer Enrollee $6,314 $8,189 $6,613 $6,606 $4,779

$6,500

($3,864-$9,816) $5,502 $5,671 $6,490 $6,851 $7,987

Difference  in average costs between 

enrollee types $467 

$40,000 $6,606

High Utilizer Enrollee $6,654 $8,189 $7,007 $6,841 $5,509

$6,840

($4,224-$9,816) $5,650 $6,114 $6,943 $7,188 $8,305

Low Utilizer Enrollee $6,314 $8,189 $6,613 $5,970 $4,779

$6,373

($3,864-$9,816) $5,375 $5,544 $6,362 $6,724 $7,859

Difference  in average costs between 

enrollee types $467 

$32,000 $6,206

High Utilizer Enrollee $6,332 $8,079 $6,623 $5,833 $5,329

$6,439

($4,044-$9,432) $5,252 $5,711 $6,543 $6,787 $7,904

Low Utilizer Enrollee $5,992 $8,079 $6,229 $4,962 $4,599

$5,972

($3,684-$9,432) $4,976 $5,140 $5,962 $6,323 $7,459

Difference  in average costs between 

enrollee types $467 

$25,000 $4,837

High Utilizer Enrollee $4,986 $6,492 $5,235 $4,483 $4,133

$5,066

($2,952-$7,834) $4,148 $4,603 $4,803 $4,973 $6,802

Low Utilizer Enrollee $4,646 $6,492 $4,841 $3,639 $3,419

$4,607

($2,410-$7,834) $3,872 $4,032 $4,278 $4,497 $6,357

Difference  in average costs between 

enrollee types $459 

$20,000 $3,445

High Utilizer Enrollee $2,881 $4,664 $3,716 $3,128 $2,969

$3,621

($1,462-$7,126) $3,440 $3,901 $2,333 $2,335 $6,094

Low Utilizer Enrollee $2,684 $4,664 $3,534 $2,303 $2,491

$3,268

($1,152-$7,126) $3,164 $3,331 $2,157 $2,041 $5,649

Difference  in average costs between 

enrollee types $353 

$16,500 $2,801

High Utilizer Enrollee $3,626 $3,910 $3,123 $2,473 $2,400

$2,957

($668-$6,706) $3,017 $3,481 $1,193 $1,356 $5,739

Low Utilizer Enrollee $3,350 $3,910 $2,941 $1,707 $1,981

$2,644

($508-$6,706) $2,742 $2,908 $1,088 $1,191 $5,294

Difference  in average costs between 

enrollee types $313 

Overall Average, both enrollee types $5,036 $6,587 $5,290 $4,618 $3,991 $5,105 $4,410 $4,723 $4,602 $4,798 $6,990

High Utilizer Enrollee

(Range)

$5,189

($868-$9,068)

$6,587

($1,076-$9,444)

$5,452

($1,076-$9,816)

$5,039

($1,184-$8,860)

$4,308

($668-$8,674)

$5,315

($668-$9,816)

$4,547

($1,824-$7,300)

$5,008

($2,408-$9,058)

$4,814

($668-$9,444)

$4,992

($812-$9,816)

$7,213

($3,421-$9,068)

Low Utilizer Enrollee

(Range)

$4,883

($704-$9,068)

$6,587

($1,076-$9,444)

$5,128

($1,076-$9,816)

$4,198

($684-$8,360)

$3,674

($508-$8,141)

$4,894

($508-$9,816)

$4,272

($1,464-$6,680)

$4,438

($1,540-$9,058)

$4,389

($508-$9,444)

$4,604

($652-$9,816)

$6,767

($1,728-$9,068)

Difference  in average costs between 

enrollee types $306 $0 $324 $841 $634 $421 $275 $570 $425 $388 $446 
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Observing OOP liability within a plan provides another way of assessing affordability and looks beyond the 

costs an enrollee is expected to face. It identifies the maximum amount of health spending an enrollee might 

encounter within a particular plan. For this assessment it was assumed that all services were rendered in-

network. Since the maximum possible spending within a plan is examined, whether an enrollee has high or low 

utilization needs is without consequence since both types of enrollees would reach the same maximum OOP 

liability. Thus, for this component of the analysis, 150 scenarios are examined representing 30 enrollee 

scenarios.  

Across these 150 scenarios (1 enrollee type across 5 plans in 5 states at and 6 income levels), potential OOP 

liability ranged from a low of $1,076 (occurring on three occasions in silver level plans in Texas, Georgia and 

Florida at the $16,500 income level) to a high of $10,308 (occurring in a gold plan in Texas at both the 

$40,000 income level and $50,000 income level). In 34 scenarios, OOP liability was over $9,000 and in 5 

cases, over $10,000. In 31 scenarios, maximum liability was lower, below $5,000.   

As with expected costs, average liability by income (and share of income absorbed) could be dramatically lower 

if enrollees select plans that are more cost-effective. The averages displayed here represent all enrollees in the 

dataset which includes enrollees in plans that provide very poor value. 

 Average maximum liability among all plan scenarios included in the analysis ranged dramatically by 

income with enrollees in these scenarios at the $50,000 income level seeing average potential liability more 

than twice as high as those at the $16,500 income level ($4,182 vs $8,717). Subsidies had a clear impact on 

pushing down maximum liability at a graduated level for enrollees in the bottom three income tiers, as 

intended under the law. However, enrollees with lower incomes would spend a greater share of their income on 

costs associated with health coverage when hitting the maximum OOP liability in a plan. On average, total 

liability swallowed 25% of income for those at $16,500 level compared to only 17% of income for those at the 

$50,000 level. (See Table 8). 

 

As with examining average cost differences, in examining average liability across other variables it is important 

to remember that averages obscure detail and the liability an individual might face will depend on factors such 

as their income which will impact premiums. Rather examining average liability across variables such as state 
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and metal level, are useful for comparison purposes within these categories (e.g. for average liability in gold vs. 

bronze plans or average liability in New York vs. Florida).  

 Despite CSRs having driven average potential liability down in silver level plans, platinum level 

plans, on average, provided the least liability when looking across metal tiers (see Table 9). Average potential 

liability was $5,404 in platinum plans, about $1,000 less than the average liability among both silver plans 

with the first and second lowest premiums, despite those plans benefitting from CSRs for some enrollees. 

While actuarial value was lowest at the bronze level, it was gold level plans that on average had the greatest 

potential liability at $8,417.  

Platinum $5,404 
($3,024-$8,180) 

Gold $8,417 
($5,344-$10,308) 

Silver1 $6,321 
($1,076-$9,964) 

Silver2 $6,359 
($1,076-$9,816) 

Bronze $7,798 
($6,000-$10,046) 

 

 Average liability among these plans did not appear to vary dramatically by state. In these scenarios, the 

average potential liability ranged by region from $6,587 in Georgia to $7,220 in California where it was about 

10% greater. Notably, while plans in California had the lowest average estimated costs for enrollees, they had 

the greatest average liability (see Table 10). 

 

California $7,220 
($2,682-$9,430) 

New York $6,674 
($1,184- $10,046) 

Florida $6,947 
($1,076-$10,224) 

Georgia $6,587 
($1,076-$9,444) 

Texas $6,872 
($1,076-$10,308) 

Examining the costs associated with the five plan options available to each of 60 enrollees in these scenarios 

allows us to investigate the impact that plan selection has health costs and potential OOP liability. Key 

observations follow: 
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Depending on the plan selected, there was significant variation with respect to the costs an 

enrollee could expect to face.  Among the 60 scenarios examined, on average there was a $4,054 

difference between the costs an enrollee could expect to pay in the plan that would offer the lowest expected 

health costs compared with the plan with the highest costs. Moreover, because this analysis only looks at the 

lowest premium plans, in a real life scenario, where an enrollee could select from the full set of plans on the 

marketplace, this range would likely be even greater.  

 On average, low and high utilizing enrollees saw similar differences in expected health costs depending on 

the plan selected with a spread of $4,205 and $3,903 respectively between the plan with the lowest and 

highest expected health costs.  

 Enrollees at the lowest two income levels, with the greatest access to subsidies, saw the largest average cost 

difference between the plans with the lowest and highest expected health costs, meaning that plan selection 

could have the greatest impact on expected spending for those with the greatest access to subsidies. (see 

Table 11.) 

 The costs differences between the plan with the lowest health costs and highest was lowest in New York at 

$2,143. It was much larger in the other states examined (The difference was $4,162 in Georgia, $4,390 in 

Texas, $4,681 in California, and $4,894 in Florida.)  

 

There was also significant variation in the potential OOP liability an enrollee would face. Among 

the 30 liability scenarios (1 enrollee type across 5 plans at 6 income levels) there was, on average, a $3,914 

difference between the plan with the least potential OOP liability and the plan with the greatest OOP liability. 

(Since, the OOP maximum is hit in every scenario when examining liability, there were no cost differences by 

utilization level.) 

 As was the case when looking at expected health costs, the average ranges in liability among plans available 

were most dramatic for enrollees at the lowest two income levels where individuals selecting silver plans 

could access the most generous subsidies, resulting in greater savings. (See Table 12.) 
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 The difference in potential liability between the plan with the least liability and the greatest was lowest in 

California and New York, both states where some or all of plans are required to confirm to a standard benefit 

design, at $2,693 and $2,793 respectively, and highest in Texas ($5,1737) and Florida ($4,771). In Georgia, 

the difference in potential liability between the plan with the least liability and the greatest was $4,162. 

In most cases, for enrollees in these scenarios, the plan option with the lowest premium would 

not be the most cost-effective based on either of the cost measures used in this analysis. If plans 

were selected based on cost of premiums alone, enrollees in these scenarios typically would not enroll in the 

plan with the lowest expected health costs or the least liability. Therefore, assessing expected health costs and 

potential liability, over exclusively looking at premiums, could provide a more comprehensive way to assess 

plan affordability.  

 In the vast majority of cases a plan with the lowest premium (often a bronze plan) would not provide an 

enrollee with the lowest expected costs after taking into account both anticipated health care expenses and 

premiums. In fact, in some cases, the projected costs in the lowest premium plans would be considerably 

higher than costs associated with other options. A plan with the lowest premium provide enrollees in these 

scenarios with the lowest expected health costs on only 4 occasions, compared to other options assessed. 

These four occasions occurred only in New York for low utilizer enrollees at the highest four income levels, in 

other words, in very limited circumstances. In some instances significantly lower overall costs could be found 

when an enrollee selected a higher premium plan, a trend not limited to enrollees with access to subsidies. 

(Two examples are identified below but similar instances were found across income levels, states, and 

enrollee types across the data set.) 

Examples from the Data 

Example 1: If choosing a plan based on low premium pricing alone, the higher needs HIV 

positive enrollee at the $16,500 income level in California would select a bronze plan with a $2 

monthly premium. Expected health costs to meet care and treatment needs in this plan would 

come to an additional $6,250 bringing the total amount of health spending, including premiums 

to $6,274.  If the same enrollee selected the lowest premium silver plan, they would face higher 

premiums at $36 per month (18x the cost of the bronze plan) but other health spending would 
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amount to just $668, bringing total spending, including premiums to just $1,100. By choosing 

the plan with a higher monthly premium, this enrollee could expect to save over $5,000 

(equaling about 1/3 of their annual income) in expected health costs.  

Example 2: Looking at both the higher and lower needs enrollee in Georgia at the $50,000 

income level, the platinum plan had the highest monthly premium (at $347 per month) but the 

lowest expected overall annual costs at $5,664 while the bronze plan, which had the lowest 

premiums (at $196 per month), had expected health costs of nearly $9,000.  This higher income 

enrollee could save over $3,000 by enrolling in low premium platinum coverage rather than in 

the bronze plan that had the lowest premium overall. 

 While the plan with the lowest premium provided the lowest expected health costs on only a few occasions, 

the plan with the highest premium (a platinum in every scenario) provided enrollees with the lowest 

expected costs more often, on 15 occasions (in one quarter of the scenarios) but only in Georgia and in 

California at the highest four income levels. 

 On no occasion did a plan with the lowest premiums offer an enrollee the least liability. However, on 19 (out 

of 30) occasions of the plans examined here, a plan with the highest premiums offered an enrollee the option 

with the least liability. In each of these occasions this was a platinum metal level plan, where actuarial value 

is greatest.   

Looking at both enrollee income and metal level may be helpful in making cost-based 

enrollment decisions.  While silver metal level plans most commonly offered enrollees the lowest expected 

health costs, this was not always the case. A plan from each of the four metal tiers provided the lowest expected 

health costs in at least a few scenarios (see Table 13). This variation suggests that if obtaining a plan where 

affordability of expected costs is the main objective, selecting by default a plan based on it being from a 

particular metal tier, such as silver or platinum, may not be the best approach. However, when looking by 

income, those with the lowest income levels, and access to subsidies, saw the lowest costs by enrolling in silver 

plans. 

 Silver plans would most commonly offer enrollees the lowest cost option based on projected use. In 31 out of 

the 60 scenarios (52% of the time), silver level plans provided the lowest expected health spending.   

Additionally, while platinum plans have the highest actuarial value (at least for those without access to 

CSRs), they did not always provide enrollees with the lowest expected costs based on anticipated utilization. 

 In the remaining 29 scenarios, about half the time, a diverse group of non-silver plans provided the lowest 

expected health costs. Platinum level plans provided enrollees with the lowest expected costs second most 

commonly (after silver), on 15 occasions. Gold level plans followed, having the lowest expected costs on 10 

occasions. Despite commonly having the lowest premiums, bronze level plans most infrequently (4 times) 

had the lowest expected health costs associated with them and this only occurred in New York.  

 In all cases, enrollees at the two lowest income levels found the least expected costs in silver tiered plans 

suggesting that for those who have access to the most generous CSRs, it may be beneficial in terms of 
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limiting expected spending to enroll in silver coverage. However, at income levels above $20,000, silver level 

plans did not uniformly provide the lowest expected health costs.  

 Above the $20,000 income level there was significant variation as to which metal level plans would provide 

enrollees with the lowest expected costs, including at the $25,000 income level, where an enrollee would be 

eligible for (the least generous tier of) CSRs. Therefore eligibility for CSRs alone, especially at the 73% 

actuarial value level, is not a good predictor of whether a low premium silver tier plan would offer the lowest 

expected health costs.  

 The utilization level of the enrollee had some impact on which plan metal level would provide the lowest 

expected health costs. For high utilizer enrollees above the lowest two income levels, only gold and platinum 

plans provided the lowest costs. In these situations, enrollees with greater health needs benefited from 

enrolling in plans with higher actuarial value.  Low utilizer enrollees more commonly found that silver level 

plans would provide the lowest expected costs in these scenarios (on 19 vs 12 occasions) but also saw some 

variability. Only high utilizer enrollees found the lowest expected health costs in gold plans (on 10 occasions) 

and only low utilizer enrollees found the lowest costs in bronze plans (on only 4 occasions). 

 Compared to the averages presented above, looking across the full data set, low income enrollees would find 

lower costs if selecting silver coverage and thus more cost-effective plans. Indeed, if enrollees at the lowest 

two income levels, with the greatest CSRs, only selected the silver plan that provided the lowest expected 

cost, average expected health spending would have plummeted from $2,801 – across all enrollment 

scenarios and metal tiers- to $892 for enrollees at the $16,500 income level and from$4,445 to $1,964 for 

the enrollee at the $20,000 income level.  Similarly,  the share of income swallowed by health costs would 

fall dramatically from 17% to 5% and 10%, respectively.  

Enrollee 

Type/ 

Health 

Status 

Low 

Utilizer 

High 

Utilizer 

Low 

Utilizer 

High 

Utilizer 

Low 

Utilizer 

High 

Utilizer 

Low 

Utilizer 

High 

Utilizer 

Low 

Utilizer 

High 

Utilizer 

*Silver1= silver plan with 1st lowest premiums; Silver2=silver plan with 2nd  lowest premiums 

Among the scenarios here, only silver and platinum tier plans offered enrollees the lowest 

liability. Again, looking at income and metal level, those at the lowest two income levels found 

the least liability in silver coverage. Yet eligibility for CSRs alone was not consistently a predictor that a 

silver plan would provide the least liability. While they have the most generous actuarial value for those 

without access to CSRs, platinum plans did not uniformly provide the least liability and while silver plans most 

commonly had the lowest expected health costs, they did not most often provide the least liability, despite 

being over represented in the sample.  
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 Platinum level plans provided enrollees with the lowest liability most frequently, in 19 out of 30 scenarios, in 

all instances but one for scenarios with enrollees at or above the $25,000 income level. 

 In the remaining 11 (out of 30) scenarios a silver plan provided enrollees with the least liability. Silver metal 

level plans provide the enrollees in the scenarios examined here with the least liability consistently across the 

lowest two income levels where CSRs are most generous, and in one additional scenario, at the $25,000 

level.    

 As might be expected, what appears to be key in reducing liability is enrollment in a plan with high actuarial 

value. In some cases this meant forgoing a CSR in a silver plan. In all instances, where an enrollee is 

ineligible for CSRs, platinum level plans provide the highest actuarial value and would also provide the least 

liability. For those enrollees eligible for CSRs at the two most generous levels (94% and 87% actuarial value) 

the least liability was found in a silver level plan, where they could benefit from this subsidy. Except in one 

instance, enrollees with access to the least generous level CSRs (83% actuarial value) were able to find a 

lower liability plan by enrolling in the higher actuarial value platinum coverage, thereby forgoing the cost-

sharing subsidy available at the silver level.  

 As with expected costs, compared to the averages presented in the first part of this discussion, looking across 

the full data set, low income enrollees would find lower liability on average if selecting silver coverage. If 

enrollees at the lowest two income levels only selected the silver plan that provided the lowest OOP liability, 

average liability would have plummeted (from $4,182 to $1,419 for enrollees at the $16,500 income level and 

from$4,810 to $2,606 for the enrollee at the $20,000 income level) as would the share of income swallowed. 

 

Florida Georgia Texas New York California 

$50,000 Platinum Platinum Platinum Platinum Platinum 

$40,000 Platinum Platinum Platinum Platinum Platinum 

$32,000 Platinum Platinum Platinum Platinum Platinum 

$25,000 Platinum Platinum Platinum Silver2 Platinum 

$20,000 Silver1 Silver2 Silver1 Silver2 Silver1 

$16,500 Silver1 Silver2 Silver1 Silver2 Silver1 

*Silver1= silver plan with 1st lowest premiums; Silver2=silver plan with 2nd  lowest premiums 

Overall, the plan that would offer an enrollee the lowest expected health costs aligned with the 

plan providing the least OOP liability about half the time, occurring only among platinum and 

silver tier plans. As discussed in the introduction, there are different ways that an enrollee might consider 

costs when selecting a plan, including looking at expected costs and assessing overall OOP liability. Indeed, an 

enrollee might consider both factors and in some cases an individual may find in a plan where both expected 

costs and total liability are minimized.  

 The plan providing enrollees in these scenarios with the lowest expected health costs aligned with the plan 

providing the least liability about half the time (in 29 out of 60 scenarios), occurring only among silver (on 14 
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occasions) and platinum plans (on 15 occasions). In the other 31 scenarios the plan that would provide an 

enrollee with the least liability, was not the same plan that would provide the lowest expected costs. This 

trend was about evenly represented in the low and high enrollee utilization scenarios. (See Table 15) 

 The plan with the lowest expected health costs aligned with the plan with the least potential liability most 

commonly at the lowest two income levels, occurring only among silver plans where enrollees had access to 

the two more generous levels of CSRs. In the remaining 15 occasions, at higher income levels, only platinum 

level plans provided opportunities where enrollees could select a plan with both the lowest expected 

spending the least potential liability. In all occasions where the plan with the lowest expected health costs 

aligned with the plan with the least potential liability it was with a plan with high actuarial value, either 

because it was a platinum plan or because it was a silver plan with actuarial value inflated with more 

generous CSRs.  

Low 

Utilizer 

High 

Utilizer 

Low 

Utilizer 

High 

Utilizer 

Low 

Utilizer 

High 

Utilizer 

Low 

Utilizer 

High 

Utilizer 

Low 

Utilizer 

High 

Utilizer 

In cases where the plan with the lowest expected health costs does not align with the plan with the least 

liability, which occurred here about half the time, an enrollee might ask: What is the value in selecting a plan 

that has more costs up front in expected spending in order to reduce overall liability? And is selecting such a 

plan affordable? These questions are especially important to consider given that even moderate increases in 

out-of-pocket costs could make a plan unaffordable for some, especially given many with HIV live on low 

incomes, and because it has been shown that even small increases in health costs are negatively associated with 

adherence. ,   In addition, while absorbing additional costs upfront to obtain less liability overall might be 

unaffordable for some individual enrollees, Ryan White Programs engaged in insurance purchasing might 

consider how purchasing plans with less liability could impact the overall cost-effectiveness of insurance 

purchasing programs in the aggregate.  

Among the scenarios here, in some instances, relatively moderate increases in known health costs lead to a 

dramatic reduction in liability. However, in other cases, it would take substantial increase in known costs to 

enroll in a plan that had the lowest liability. (See the text box below for examples highlighting these two 

possible scenarios).  
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Examples from the Data 

Example 1: Compared to the plan with the lowest expected health costs, a high needs enrollee at 

the $32,000 income level in Texas, would pay an additional $239 over the course of the year in 

known costs to enroll in the lowest liability plan but in doing so would reduce their potential 

liability by $4,656. For a relatively modest amount, this enrollee would be able enroll in 

coverage with substantially lower liability overall.  

Example 2: Compared to the plan with the lowest expected costs, a low needs enrollee at the 

$25,000 income level in Florida, would pay an additional $2,204 over the course of the year 

towards known health costs for coverage in the lowest liability plan. While this would reduce 

liability by $2,236 (from $6,916 to $4,680), whether it is affordable or desirable to spend so 

much more in known costs to reduce liability is something an enrollee or third party payer 

would have to consider.  

Ryan White grantees have been permitted to use program funds to assist clients with the cost of insurance 

since the enactment of the program but doing so has become increasingly common practice under the ACA.  

While Ryan White grantees rightfully include other factors in their plan assessments, such as network and 

formulary adequacy, assessing costs is instrumental for meeting grant requirements and in terms of 

maximizing program funds. Any grantee using program funds to purchase insurance for clients is required to 

ensure that the coverage purchased is cost-effective to the program (compared to providing direct medical and 

drug assistance).  Programs doing insurance purchasing, like individual enrollees, need to decide whether 

costs are going to be assessed based on meeting known HIV care and treatment needs or based on the liability 

in the plan or both. Part of that assessment will likely depend on whether particular Ryan White grantee 

provides cost-sharing assistance for HIV care and treatment needs (and potentially other costs) versus a 

program that is more limited or strictly provides premium assistance. In addition, and as mentioned earlier, 

Ryan White Programs may be in a better position than low income individual enrollees to assume higher costs 

on the front end in expected health costs in order to limit liability overall.  One finding that has come out of this 

analysis is that uniformly requiring enrollment in plans based on a particular mental tier is not likely to be the 

most cost-effective approach to moving clients into health plans based on either cost-measure assessed here. 

Rather a more nuanced approach, taking into account client income, could be useful, especially if a program’s 

primary concern is addressing known health needs rather than minimizing total OOP liability. If a program is 

more concerned about limiting liability, for the plans assessed here at least, it appears that limiting enrollment 

to high actuarial value coverage (into either silver or platinum plans) based on income might be a reasonable 

approach.  

While operationalizing such assessments is complex, having now cycled through three open enrollment 

periods, it may be possible for some Ryan White grantees or sub-grantees to conduct a chart review of those 

previously enrolled in marketplace plans to gain an understanding of what actual service utilization and 

associated costs looks like. While time consuming, this would allow grantees to better understand utilization 

patterns which may help guide how to best approach plan selection and cost-calculations going forward (i.e. 

answering questions such as: are clients hitting OOP limits? Are they only using plans for expected costs?). 
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In analyzing the 300 plans available to enrollees in the 60 scenarios here, both expected costs and OOP liability 

ranged dramatically among available options. This substantial variation highlights the importance of making 

informed health plan selections, and taking into account the full breadth of health costs, especially when cost 

containment is a priority. In particular, this analysis found that assessing plan affordability based on premiums 

alone is not likely to be a sufficient measure of costs. Enrollees and third party payers, including Ryan White 

Program grantees, may benefit from considering more complete cost measures, including what an enrollee 

could expect to pay to meet known health needs as well as total OOP liability within a plan. In addition, this 

analysis raises questions about whether it makes sense for Ryan White or other enrollment programs to direct 

all enrollees to a particular metal tier, especially without also considering enrollee income. For instance, it was 

found that for low income individuals with access to the most generous CSRs in these scenarios, silver plans 

provided the lowest cost, but for enrollees above those income levels, including for those with access to the 

least generous CSRs, the plan metal tier offering the lowest expected costs was highly variable. Additionally and 

not surprisingly, it was found that only plans with high actuarial value provided enrollees in these scenarios 

with the least liability. Further, it might be most useful for enrollees and other payers to consider these two cost 

measures in concert. In cases where these measures align, an enrollee would find a plan that offers both low 

expected costs and low liability. However, when this does not occur, cost related plan selection decisions are 

more complicated. In these latter situations, whether it’s worth paying more up front in known costs to reduce 

overall liability will need to be considered, which is something that is potentially more feasible for a third party 

payer then for a low-income individual with limited fewer resources.  

Overall, this analysis suggests that there is significant importance in making more comprehensive assessments 

of costs, beyond that of premiums alone, when making enrollment decisions.  At the same time, there are 

additional considerations not addressed in this report that are also important to note. Some of these other 

considerations are especially important for people with HIV and could determine whether an individual is able 

to stay in care and on treatment, such as whether drug regimens are covered (and at what level and with what 

utilization management requirements), whether specialty providers are in-network, and the role of the 

deductible (which could require spending a significant amount OOP upfront. Additionally, it worth 

remembering that the cost estimates in this report are based on hypothetical enrollee scenarios and the actual 

costs any given individual might face will depend on their unique circumstances.  
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Along with what is determined by plan benefit design, actual costs within a plan may vary for an individual 

based on degree of health needs and associated level of health care utilization. This analysis compares two 

enrollee types with differing health needs, a low utilizer scenario and a high utilizer scenario:  

 In the “low utilizer” scenario, the enrollee is HIV positive with well managed disease and an undetectable 

viral load. This enrollee is on a once daily combination antiretroviral treatment and has biannual checkups 

with a specialist, along with routine laboratory monitoring. Beyond this no additional health care usage is 

anticipated.  

 In the “high utilizer” scenario, the enrollee is HIV positive but has a more complex disease state along with 

multiple comorbidities common among people with HIV (diabetes, high cholesterol, hyperlipidemia, and 

depression) and is being treated for each condition. More frequent provider visits (four times annually) and 

routine laboratory monitoring are also included in the scenario.  

These two enrollee health profiles provide a contrast in health spending related to just two possible utilization 

patterns for analytic purposes. Trends and averages found are not representative of what can be expected from 

all HIV positive enrollees. Actual plan costs for HIV positive enrollees will vary based on care and treatment 

and other individual factors.  

 

In both scenarios, for purpose of identifying premium costs, which vary by age, the individual is assumed to be 

35 years old and, in order to assess income as a percent of the FPL, have a family size of 1. The enrollee in all 

scenarios was assumed to be a non-tobacco user, which also has an impact on premiums in some states. Care 

and treatment regimens in both scenarios were constructed in consultation with HIV providers and based on 

the U.S. Department of Health and Human Services National HIV Treatment Guidelines.  (More details 

available in Appendix B). 

Profile: Lower-need enrollee 

Condition: HIV 

Treatment: Atripla  

Frequency of specialist visits: 2x annually, spaced six months apart 

Frequency of labs: 2x annually, spaced six months apart 

Labs: Basic Chemistry/Comprehensive Metabolic Profile; CBC w/ Differential; Fasting Lipid Profile; 

Urinalysis; Viral Load (HIV-1 RNA); CD4 (CD4:CD8 profile); HbAlc (Glycosylated Hemoglobin). 

 

Profile: Higher-need enrollee 

Condition: HIV 

Treatment: Atripla  

Condition: Depression 

Treatment: Sertraline (Zoloft), 50mg 

Condition: Hyperlipidemia 

Treatment: Atorvastatin (Lipitor), 40mg 

Condition: Hypertension 

Treatment: Hydrochlorothiazide (Microzide), 25mg and Lisinopril (Prinivil, Zestril) , 25mg  

Condition: Diabetes 
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Treatment: Metformin (Glucophage), 1000,g  

Frequency of specialist visits: 4x annually, spaced three months apart 

Frequency of labs: 4x annually, spaced three months apart 

Labs: Basic Chemistry/Comprehensive Metabolic Profile; CBC w/ Differential; Fasting Lipid Profile; 

Urinalysis; Viral Load (HIV-1 RNA); CD4 (CD4:CD8 profile); HbAlc (Glycosated Hemoglobin). 

Plans in this analysis were drawn from the most populous zip code in the following sites: Los Angeles, 

California; New York City, New York; Miami, Florida; Atlanta, Georgia; and Dallas, Texas. These sites were 

chosen for several reasons. Together the states account for about 50% of the HIV national epidemic, with these 

urban areas alone account for one third (32%) of those with diagnosed HIV in the United States.  In addition, 

these states have made different decisions regarding their insurance marketplaces with California and New 

York running their own state-based marketplace and Florida, Georgia, and Texas using the federally facilitated 

marketplace.  

Potential out-of-pocket costs for each enrollee scenario were examined in five plans in each of the five zip codes 

identified above: the two silver plans with the lowest premiums and, for comparison, the platinum, gold, and 

bronze plans with the lowest premiums. In sum, 25 plans were assessed (5 plans each in 5 states). Plans were 

identified using either the state or federally facilitated marketplace, as appropriate. In order to conduct the 

analysis, plan documents were collected from the marketplace websites and directly from the issuer website.  

As a result of graduated subsidies available to those between 100%-400% FPL, QHP enrollee costs vary both by 

plan selection and household income. To assess the role of income, and subsidy eligibility on the cost measures 

explored in this analysis, costs associated with the types are examined at six different annual income levels in 

each location: $50,000, $40,000, $32,000, $25,000, $20,000, and $16,500. This range of incomes captures 

an enrollee at each eligibility level for subsidies, considering both reduced premiums and cost-sharing 

reductions (see Table 1). The $50,000 income level enrollee is eligible for neither subsidy and thus effectively 

represents costs for enrollees above 400% FPL and below 100%FPL.  

* Based on 2014 Federal Poverty Guidelines which determined subsidies in 2015 plans 
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In order to assess estimated health costs in the plans analyzed, the cost of obtaining a predetermined set of 

services and treatments (described in Appendix A) was measured against individual plan benefit designs. The 

annual premium amount was then added to this cost estimate. In order to identify maximum (in-network) 

liability, a plan’s out-of-pocket maximum was added to the annual cost of premiums.  

All plan data were collected from federal and state marketplaces, as appropriate, in early 2015 (for the 2015 

plan year). For each of the 5 states, the plan with the lowest premium in each metal tier was selected. In 

addition, the second lowest cost silver plan was also included in the sample. If the first and second lowest 

premium silver plans had premiums of the same amount, the plan that was listed first on the marketplace was 

selected and then the plan that had the next lowest, but different, premium was also selected. Premium and 

imbedded subsidy amounts were generated by the marketplaces and were based on select enrollee 

characteristics detailed in Appendix A (i.e. age, family size, smoking status and location).  

Plan design and associated cost-sharing were identified based on plan documents found on the marketplaces 

and issuer websites (e.g. summaries of benefits and coverage, plan brochures and more detailed plan 

documents). If necessary, calls to the issuer consumer numbers were made to gain greater detail or clarity 

regarding benefit benefits and coverage. When plan information was gathered through calls to the issuer, 

repeat calls were made to ensure that identical information about plan design was relayed during the second 

call as a way to improve reliability of the information. In some cases more than two calls were made to confirm 

benefit details. Most calls to the issuer were made to determine when deductibles applied (e.g. could an 

enrollee access medications before meeting the deductible) rather than to clarify costs associated with a 

particular service.   

While calculation of total liability was fairly straightforward, calculation of expected health costs was somewhat 

more complicated. Drug and treatment needs for high and low utilizer enrollee profiles were developed in 

consultation with HIV specialists and in accordance with the U.S. Department of Health and Human Services 

National HIV Treatment Guidelines.28 The profiles include the frequency and type of provider visits, labs, and 

medications necessary to maintain good health. Costs to access this care were than mapped onto each plan 

scenario for the two types of enrollees.  

While costs associated with care were straightforward to calculate when a copayment applied and when there 

was no deductible (or the deductible had been met), a baseline price for services had to be established in order 

to calculate costs when a coinsurance applied or before a deductible was reached. Identifying the actual cost to 

access medical care and prescription drugs in each plan would be near impossible given the proprietary nature 

of pricing for these services. While actual costs vary by issuer, plan, and provider, this analysis necessitated 

identification of proxy costs for services that could be used across the plan scenarios. Pricing data from 

publically available websites aimed at price transparency for cash paying consumers was used to identify these 

proxy costs. While this is an imperfect solution, a range of stakeholders in the HIV medical and prescription 

drug fields corroborated that this methodology provided reasonable cost estimates.  
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Medical costs (provider visits and lab fees) were obtained from the website Healthcare Bluebook 

(https://healthcarebluebook.com/). The CPT code for a Level 4 established patient visit was used for a 

provider visits based on research that found that at the median, HIV providers spend 30 minutes with 

established patients.29 For this analysis a Level 4 provider visit was priced at $223. The plan costs associated 

with specialist visits were used in this analysis (over primary care) given the specialty nature of many HIV 

providers. Labs used in the profiles of this analysis and the associated costs are below (see Table 2).  

* Incl.: Serum Na, K, HCO3, Cl, BUN, creatinine, fasting glucose, phosphorus, CrCl, ALT, AST, T. Bilirubin, Glucose (does not include HC03 but Al says 

that is probably fine) 

As with, medical costs, the cost to access prescription drugs before reaching a deductible and to establish 

coinsurance, had to be identified. Proxy costs were established using the website GoodRx (GoodRx.com), a 

consumer website that displays cash prices for drugs at pharmacies by zip code. GoodRx also acts as a mediator 

of drug prices in certain cases, negotiating deals with pharmacies to provide drugs at lower than cash prices, 

offering consumers a coupon. Assuming that if GoodRx is able to negotiate a lower price, issuers are as well, 

the mean coupon price at 5 nationally known pharmacies was taken from the same zip code used for plan 

selection.30 Again stakeholders, including those in the prescription drug field, were consulted about this 

methodology and while it is not an exact assessment of potential out-of-pocket costs, is thought to be a 

reasonable proxy. The drugs identified in the profiles and the proxy costs used for this analysis are below (see 

Table 3). The generic version of the drug was selected in all cases for treatment of non-HIV comorbidities.  The 

HIV drug selected was Atripla, the most commonly prescribed antiretroviral, and as a generic equivalent is not 

available, the brand pricing was used.31 In the case of Atripla, the cost identified using the above methodology 

with GoodRx pricing is comparable to the Wholesale Acquisition Cost (WAC) which is frequently used in 

similar types of analysis of brand drugs. Drugs were assumed to have been obtained through a brick and 

mortar pharmacy rather than online, which in some cases would offer additional discounts to the enrollee.  
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Monthly Total  

(low/high utilizer) 

$2,182/$2,233  

With baseline costs for services and treatments established, these costs were mapped onto plan benefit designs 

according to each of the two enrollee profiles across the various plan scenarios. Whether a deductible applied to 

each service or treatment was taken into account. This process was repeated twice and when the resulting costs 

identified differed, was repeated a third time, to improve reliability. Once costs were established for each of 

300 enrollee scenarios, additional analysis was performed.  

There are several limitations to this analysis. This analysis identifies costs for enrollees that fit two different 

medical profiles. While health status will not impact liability within a plan, the degree of individual health need 

could have a significant impact on expected OOP costs, especially if an enrollee had multiple comorbidities 

requiring expensive brand name treatments. The enrollees profiled here with more complex medical needs 

were able to access relatively inexpensive treatment for non-HIV needs as the drugs used in this analysis were 

available in generic form. Actual costs an individual would face might be much higher depending on medical 

need, cost of treatment, and cost of prescription drugs, especially if generic treatments are not available. More 

broadly, costs an individual might face in a health plan will vary significantly based on a number of individual 

factors such as age, family size, smoking status and income. Therefore these findings should not be considered 

to be the actual costs any specific individual would face in marketplace plans.  Rather they represent the costs 

of the hypothetical individuals profiled.  

Another limitation is that only those plans with the lowest premiums in each metal tier were examined in this 

analysis so findings are limited to these products, which include the plans that have seen the highest level of 

enrollment.  It is certainly possible that lower costs or lower liability could be found in plans with higher 

premiums which were excluded from this sample. Additionally, as mentioned above, standardized pricing was 

used to compare benefits across plans. This approach potentially masked the actual cost differences an enrollee 

would find within these products. In addition, as discussed in the report, this analysis assumed that all services 

were received in-network and that prescription drugs were received from in-network brick and mortar 

pharmacies. Yet, it has been shown that health plan enrollees often inadvertently access out-of-network care 

and thus associated costs maybe higher and may not count towards an out-of-pocket maximum.32 Generally, 

staying in-network maybe especially challenging for enrollees in narrow network plans which have become 

increasingly common in the ACA era. Also, this analysis looked at plan costs in urban areas but people in more 

rural regions could have fewer plan choices which may drive higher premiums, and therefore these findings are 

not necessarily applicable to those living in rural areas.  
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It should be noted that expected costs in this analysis were examined in the aggregate across a year so do not 

show where a deducible made the first part of a year very costly (before plan benefits kicked in) but the later 

part of year more affordable (after the deductible had been met). A plan identified here as the option with the 

lowest potential costs could conceivably have had high initial upfront costs, especially if a deductible applied to 

HIV treatment costs. This would likely be significant barrier to staying engaged in care and treatment for an 

individual paying those costs out-of-pocket but might be something that was manageable for a third party 

payer covering cost-sharing, especially if it meant longer term savings.  

Finally, it is worth noting that a limitation for individuals, researchers, third party payers, or enrollee entities 

conducting similar assessments going forward is the difficulty that exists in obtaining these data. While efforts 

were made to confirm details about plan design, especially when that information was gained verbally from 

plan representatives, plan design information used to conduct this analysis is only as good as what was 

provided by the issuer and was sometimes very difficult to find. In addition, the process of establishing costs of 

drugs and services was challenging and inexact as a result of the lack of cost transparency (resulting from the 

proprietary nature of the data) and there was a definite lack of clarity as to how to some plan benefit designs 

worked, particularly with respect to when a deductible applied. This latter challenge required intensive 

searching for additional plan documents and lengthy and multiple calls and wait times to issuers. Working 

through these challenges is a barrier to future research and to making informed enrollment decisions.  
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